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POSITIONS AVAILABLE 





HOSPITAL ADMINISTRATOR 


A 125-bed, county-owned, for-profit 
seeking aggressive administrator with 
top credentials and track record. 
County government and hospital 
board united in desire to make our 
hospital the best and the pride of the 
community. Salary open. Relocate to 
beautiful east Texas. Top schools. 
Quiet country atmosphere with 
superb outdoor recreation. Town 
30,000, county 65,000 population. 
Direct inquiries and resume to the 
office of County Judge Jack Rogers, 
P.O. Box 1926, Palestine, Texas 75801. 
Phone (214) 723-7406; night (214) 
729-5386. 


DIRECTOR OF MARKETING 


Children’s Hospital, Inc., Columbus, 
OH, is seeking a director of market- 
ing. The position will have respon- 
sibility for the development and co- 
ordination of marketing plans and 
projects for the corporation and its 
subsidiaries: Children’s Hospital, 
Children’s Hospital Research Founda- 
tion, Children’s Hospital Foundation, 
and Children’s Hospital Guidance 
Centers. The individual will manage 
two assistant directors of marketing 
and a medical consultant. The ideal 
candidate will have an MBA or relev- 
ant advanced degree, approximately 
four to six years experience and appro- 
priate functional and managerial 
skills. Please forward curriculum 
vitae to: Marie DeBoer, Chapman 
Associates, 500 5th Avenue, Suite 
1238, New York, New York 10010. 








POTENTIAL 


Is your Emergency 
department: 


¢ as profitable as it 
could be? 


* Staffed as well as it 
Should be? 


e as efficient as it 
Should be? 


EmCare has every- 
thing you need. to 
maximize your emer- 
gency department's 
potential. Call today 
to find out how. 


Bill Miller, Chief 
Operating Officer at 
1-800-527-2145 
In Texas call collect 
(214) 823-6850 


Em<Gare 


Leader in Emergency Medical Care Management 








Suite 400-LB10 
3310 Live Oak Street 
Dallas, TX 75204 
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